
 

MJ Experia Marketing Outsourcing Service Adds Value to
Businesses

Wednesday 15 May, 2013

Top UK brands outsource MJ Experia Marketing sales and marketing services in order to generate higher
quality customer leads and improved brand awareness.

With rapid business growth, expansion within the company leads to the consumption of more resources
and more time, thus potentially meaning more finances. However, outsourcing work to sales and
marketing firms like MJ Experia Marketing Ltd can ensure services are not damaged in quality. By
outsourcing selective business areas, it offers workers more time to focus on maintaining and improving
other key areas in the company.

MJ Experia Marketing have seen a demand for their outsourcing services increase month on month since
their establishment. Based in the heart of Birmingham’s city centre, the firm has helped accelerate sales,
boost revenue and build brand exposure within the sales and marketing sector. With a strong focus on
face-to-face promotion and customer acquisition, MJ Experia Marketing has seen these methods improve
customer loyalty by 21%. Managing director Matt Wassall at MJ Experia Marketing explains how they
offer a a cost-effective service that can benefit companies who have little direction when it comes to sales
and marketing: “We offer a very specialised service. Many UK brands don’t have the time or finances to
invest in the training required to specialise in direct forms of sales and marketing, therefore we are a very
cost-effective solution.”

Outsourcing sales and marketing in particular can have huge benefits that will add value to any business.
These range from reducing resources and overhead costs to flexibility and continuity within the
workplace. By outsourcing work to a company that has more experience and training within marketing, it
offers further opportunities such as visualising different perspectives when launching new products or
developing new marketing strategies.
(http://operationstech.about.com/od/officestaffingandmanagem/a/OutSrcAdvantg.html) By establishing
more value to a business, it’s likely sales, revenue and branding impression will increase.

The leading outsourced firm MJ Experia Marketing demonstrate authority in sales and marketing
outsourcing, event strategies and data-driven intelligence systems, all of which are services that will help
add additional value to any business.

Source: http://realbusiness.co.uk/article/19048-if-the-business-doesnt-sell-add-some-value
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Company Contact:

   

MJ Experia Marketing   

T. 0121 306 9874
E. info@experiamarketing.co.uk
W. http://www.experiamarketing.co.uk/

View Online

Additional Assets:

Newsroom: Visit our Newsroom for all the latest stories:
https://www.mj-experia-marketing.pressat.co.uk
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