
 

Domination vs. Competition - Emora Limited Discuss
Which is Better for Success

Friday 30 September, 2016

Emora Ltd, an exciting new sales and marketing firm, has revealed the differences between domination
and competition and outlined which one leads to success.

About Emora Ltd: http://www.emoralimited.co.uk/

A Grant Cardone speech recently inspired Emora Ltd to review the topic of Domination vs. Competition.
The firm believes that the subject is fascinating when working towards success and therefore held an
exciting workshop for their contractors to discuss which the best practice for business success is.

Emora Ltd believes that, particularly in the sales industry, companies encourage competition and often
set their representatives against each other in a contest to be the best, as well as to be the best business
as a whole. However, Emora Ltd feels that competition can lead a person to become far too focused on
what other people are doing as opposed to improving their own results. 

The Nottingham-based sales and marketing firm have outlined why they believe that domination is what
actually leads to success. Emora Ltd highlights how if a person is dominating in everything they do, there
will be no need to compete with anyone else as they will already be performing to their best ability. 

Emora Ltd expresses their belief that "It isn't vital to be the one dominating force within and industry but it
is important to own everything that you do and achieve it to 100% of your abilities." Lauren Harrison,
Managing Director of Emora Ltd, revealed that they encourage continuous learning and the development
of new skills which allows each of their contractors to dominate in their own area. 

"Sales is naturally a competitive industry, but we like to work together to support our contractors and
ensure that they are continuously developing new skills and new advantages which allow them to
dominate in the industry. This way they are less focused on what other people are doing and can
concentrate on ensuring they have the best success possible for themselves," shared Lauren Harrison of
Emora Ltd.

Emora Ltd is an outsourced sales and direct marketing firm based in Nottingham. The company
specialises in a personalised form of marketing which allows them to offer highly unique marketing
campaigns on behalf of their clients' brands. These campaigns are taken directly to consumers via
face-to-face methods of communication which enable the firm to drive long-lasting and personal business
relationships between brand and consumer. In turn, this often leads to increased customer acquisition,
brand awareness and brand loyalty for their clients.
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